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Education

Our Solution

A prominent educational institution was struggling to effectively target potential 
students and optimize its marketing efforts. The institution lacked a deep understanding 
of its audience’s demographics and behaviors, and how these intersected with public 
education data. The challenge was to refine their marketing strategy to attract more 
qualified applicants and improve enrollment rates.

	� Demographic Analysis: We integrated demographic 
data about potential students, including age, location, 
economic status, and educational background.

	� User Behavior Insights: By analyzing the institution’s 
website and social media traffic, we identified patterns 
and preferences in the way potential students 
interacted with the institution’s online content.

	� Public Education Data Integration: We 
mapped demographic and user behavior 
data against public education statistics 
to identify trends and gaps in the 
educational market.

To address this challenge, our team proposed the development of a sophisticated 
analytics dashboard that would integrate various data sources to provide a 
holistic view of potential student populations and their alignment with the 
institution’s offerings. Our approach included:
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Dashboard Development

The dashboard was designed with user-friendly interfaces to allow non-technical staff at 
the educational institution to:

	� View real-time analytics about website and social media engagement.

	� Break down demographic data by geographical regions to identify key markets.

	� Access insights into public education trends that matched their program offerings.

Impactful Insights

The dashboard provided actionable insights that transformed the institution’s marketing 
strategy:

	� Identification of key demographic segments that were underrepresented in their 
current marketing reach but showed high engagement levels with specific types of 
content.

	� Insights into geographic areas with high concentrations of potential students who 
met the institution’s ideal applicant profile.

	� Understanding of program-specific interest levels aligned with public education data, 
enabling tailored marketing for programs that needed a boost in qualified applicants.

Outcome and Benefits

After implementing the dashboard-driven marketing strategies, the institution saw 
significant improvements:

	� A major increase in qualified applicant traffic within six months.

	� Enhanced targeting effectiveness, resulting in a higher conversion rate from inquiries 
to applications.

	� Optimized marketing spend with better ROI, focusing resources on high-opportunity 
regions and demographics.


